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If	by	“enrollment	decisions”	the	FPPC	means	the	decision	by	students	and	families	to	enroll,	financial	aid	
is	a	significant	factor.	Net	cost	is	something	that	students	and	families	need	to	make	informed	enrollment	
decisions.	Students	and	families,	however,	aren’t	simply	making	enrollment	decisions	on	net	cost	alone;	if	
UVM’s	net	cost	is	higher	than	another	institution’s,	students	and	families	may	still	choose	UVM	because	it	
provides	that	student	what	they	need	in	terms	of	desired	academic	programs,	support	services,	career	
outcomes,	and/or	other	criteria	important	to	the	student	and	their	family.	This	is	why	enrollment	
managers	talk	about	“value	proposition.”	If	families	believe	that	they	receive	value	comparable	to	the	net	
cost,	then	UVM	has	a	higher	probability	of	yielding	those	students.			
		
Lastly,	research	does	show	that	new	students	(i.e.,	entering	FTFY	or	new	external	transfers)	have	a	higher	
sensitivity	to	price	than	continuing	students.	This	is	true	with	UVM	students	as	well.		
		

3. What	is	the	financial	aid	profile	for	Vermont	applicants?		
		
It	is	important	to	note	that	about	45%	of	all	Vermonters	enrolled	at	UVM	come	here	tuition-free	through	
the	Catamount	Commitment,	UVM	Promise,	Green	and	Gold	Scholarships,	or	tuition	remission.		
		
For	Fall	22,	the	average	need	of	enrolled	FTFY	Vermonters	was	$14,395.	And	the	average	financial	aid	
package,	without	loans	(but	including	work-study),	was	$12,642,	and	including	loans	was	$15,115.	For	
Fall	22,	on	average	each	Vermonter	brought	with	them	$9,055	in	net	tuition	revenue.	
 
 
 
 

4. Has	UVM	been	able	to	increase	the	diversity	of	the	student	body	in	recent	years?	
 

 
Source: https://www.uvm.edu/oir/enrollment 
 

5. What	do	the	data	on	retention	look	like	in	recent	years?	



 

 
Source: https://www.uvm.edu/oir/retention/graduation 
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3. Libraries Budget Follow Up Discussion, Dan DeSanto. L&%"(3C"&"'0%U35-&2$0%"&50A%C"2+3"<53-3%2&2$0%"
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